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ABSTRACT

dependent on his or her income.

Life insurance can be termed as a contract between an insurance company and the person who is insured. A life insurance
policy protects your family against financial risk to the extent the life is covered. Sum assured of the life insurance policy in
case of death of life insured. As we know source of income can end but not the expenses. They remain, as they were earlier
before the dearth of life of the employed person of the family. If the income doesn't remain the same as earlier, the family
has to downgrade their standard of living. To overcome all theserisks, life insurance is mandatory for everyone who has any

Introduction:

Insurance has got its beginning from the concept of
protection. Protection against the loss which has oc-
curred dueto someunavoidablecircumstances. Tosome,
the concept of insurance hasgot itsoriginrelated to the
insecurity inlife. Insecurity hasbeentheintegral part of
everyone's life, be the insecurity in terms of money,
insecurity in terms of life etc. Through out the tenure
every otherindividual'seffortisdirected towardsavoid-
ing thisinsecurity. The concept of insurance hasgot its
emergencefromthisvery effort of avoiding theinsecu-
rity. Thoughitisnot possibleto avoid theinsecurity, it
is highly possible to compensate the loss, which has
occurred dueto happening of thisinsecurity. Thiscom-
pensation of unavoidable circumstances (insecurity),
which has occurred, is known as Insurance. It is the
pooling of fundsby many to compensatethel ossof few,
whereby many individual spool themselvestogether to
create afund in order to compensate the loss that has
occurredtothefew. Since1991 classificationalmost 22
private life insurance companies are working in India,
they are asfollows:

Number Date of Reg. Name of the Company
110123.10.2000HDFC Standard Lifel nsurance Com-
pany Ltd.

210415.11.2000Max NewYork LifelnsuranceCo. Ltd.
310524.11.20001CICI Prudentia Lifelnsurance Com-
pany Ltd.

410710.01.2001 K otak MahindraOld Mutual Lifelnsur-
anceLimited

510931.01.2001BirlaSunLifelnsurance Company L td.
611012.02.2001 TataAl G Lifelnsurance Company Ltd.
711130.03.2001 SBI LifelnsuranceCompany Limited.
8114 02.08.2001 ING VysyaL.ife Insurance Company
PrivateLimited

911603.08.2001 Bajgj Allianz Lifelnsurance Company
Limited

10117 06.08.2001 Met life Indialnsurance Company
Pvt. Ltd.

11 121 03.01.2002 Reliance Life Insurance Company
Limited.

1212214.05.2002AvivaLifelnsuranceCo. IndiaLtd
1312706.02.2004 Saharal ndialnsuranceCompany L td.
1412817.11.2005 ShriramL ifelnsuranceCompany L td.
1513014.07.2006 Bharti AX A Lifel nsurance Company
Ltd.

1613304.09.2007 FutureGenerali IndiaLifel nsurance
Company Limited

1713519.12.2007 IDBI Federd Lifel nsurance Company
Ltd.

1813608.05.2008 CanaraHSBC Oriental Bank of Com-
merce Lifelnsurance Company Ltd.
1913827.06.2008 AegonReligareLifelnsurance Com-
pany Ltd.

2014027.06.2008 DLFPramericaL ifelnsuranceCom-
pany Ltd.

21142 Star Union Dai-ichi LifelnsuranceCo. Ltd.,
2214305.11.2009 IndiaFirst Lifelnsurance Company
Ltd.

Some are working individually/ independently of oth-
ers as a joint venture, Indian/foreign collaboration
holdingthemarket shareof approx 36%inlifeinsurance
market. LIC till remain gold standard holding 64% of
market share. Apart form enjoying theleadership, LIC
ontheother hand haveto movein pacewithwhich other
insurancecompani eswhichareencroachingthemarket
to be the best. They are definitely giving good fight to
LIC. Aleader shouldjust not beinvolvedingettingthe
maximummarket sharebut alsoimprovealigningwhich
usually involves communicating to larger number of
people understandingly their requirements. The other
guiding factors for fulfilling the requirements of pur-
chase decision: A) Life Insurance policies roles and
family influences. Father makes the decision.
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Supported by the mother, Family rolesand preferences
are the model for children's future family (can reject/
alter/etc); Family buying decisionsareamixtureof fam-
ily interactions and individual decision making.
Problem Recognition --do the consumers have aneed?
Information searchwherewill theinformationbeavail-
able. Purchase decision--Choose buying alternative,
includes product, method of purchase etc. Purchase--
product availability.

B) Personal risk, Social risk, Economic risk

C) ExtensiveDecision M aking

Personal & Psychological factors Psychological fac-
torsinclude:

Motives, Perception, Ability and Knowledge, Attitudes,
Personality, Lifestyles, Social Factors

Opinion leaders, Roles and Family Influences, Refer-
ence Groups, Social Class,

Culture and Sub-culture.

Conclusion: Insurance is aform of risk management
primarily used to hedge against therisk of acontingent,
uncertain loss. Insurance is defined as the equitable
transfer of therisk of aloss, from oneentity to another,
inexchangefor payment. Aninsurer isacompany sell-
ing the insurance; an insured, or policyholder, is the
personor entity buying theinsurance policy. Theinsur-
ancerateisafactor used to determinethe amount to be
charged for a certain amount of insurance coverage,
called the premium. Risk management, the practice of
appraising and controlling risk, has evolved as adis-
crete field of study and practice.

Put that in simple words, the sum assured
should be large enough to care your entire family ex-
penses along with you liabilitiesand al so should fulfill
all thegoal sof your children'sfutureor buyinghomefor
your family. To have afair idea of your lifeinsurance
requirement you would take help of insur-
ance professional.
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